
Leveraging Real Estate to
Accelerate Growth



About DRB
TTM Activity
Objective
How?
Procedure
Example Offering
Lease Structure
Benefits
Success Metrics
Team
Contact Us

03
04
05
06
07
08
09
10
11
12
13



DRB Companies and its principals are commercial real estate veterans
with 25 years of collective experience with an emphasis on complex net
lease and M&A related transactions. The team has collectively been
involved in over $1B in commercial transactions. 

DRB’s development division focusses exclusively on advising operators
and private equity groups on portfolio management and expansion
strategy with an emphasis on leveraging real estate as a tool for cost
effective growth.  

About DRB
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TTM Activity

Assets Sold $ Volume States Active

63 $135.7M 19
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Enable rapid unit count growth for our tenant partners without
excessive capital requirements or debt. 
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Engage DRB DRB Identifies
Target Property

Finalize Lease
Agreement and

Plans

Acquire
Property

Complete
Buildout
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$ 460,000

12

$ 70
6,589 SF

$ 980,000
$ 119
8,226 SF

$ 450,000
$ 100
4,500 SF

$127,000

$181,000 $90,000



Base Term: 15 Years
Base Rent: Market
Escalations: 2% Annual
Structure: Absolute NNN
Options: 2, 5-year
Guaranty: Personal Guaranty
or Corporate Guaranty
Depending on Credit Strength
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Doctors will benefit through increasing unit count and
revenue ultimately building significant enterprise value. 

Revenue / Unit Count Growth

As new buildouts will be financed by DRB Companies, doctors
will have no marginal cost per new location. 

Zero Cost

Without the excessive capital requirements, scale becomes a
factor of operational capacity rather than funds available. 

Scale
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Using DRB’s services, our clients have
developed over 30 free practice locations
across 14 states in 2024.

$ 19,033,555
$ 44,092,780
$ 25,059,225

31
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Your Deal Team

Don Bingham III
Managing Partner

Julius Swolsky
Managing Partner
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Gerente General

don@drbcompanies.com

www.drbcompanies.com

858.353.9466
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